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Today's Session

Expanded Bursting & Broadcasting for SAC

« SAC Information Recipient Roles

Enterprise Level Broadcasting

Efficiency & Expanded Value Considerations
Replace BEx Broadcaster Workflows

Q&A — see webinar console




ALLAN PYM

Chief Operating Officer
APOS

ALAN GOLDING

Solution Consulting Manager
APQOS

Formed in 1992

Enabling Bl platform management,
administration, migration, governance and
compliance

Simplifying, automating, extending SAP
BusinessObjects and SAP Analytics Cloud
Strategic SDK development and consulting
Hundreds of customers globally

SAP/
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You will have You will get
access to the the recording
slides via within 24
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SAC Report Access
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SAC Report Access
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SAC Report Access

Net Revenue and number of events for 2016 by city

Discount % v, net revenue Types of marketing per state

AT S cattermis [ Fiwincs
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SAC Report Access




Information Recipients - Executives




Information Recipients — Sales Team




Information Recipients — Finance Team




Information Recipients — Store Managers




Information Recipients — Worksite Supervisors




Information Recipients — Shipping / Receiving




Information Recipients — Suppliers




Information Recipients — Customers




Success Story:
Customer Analytics

NLMK Europe — European based steel producer (Belgium,
Denmark, France, Italy) focused on steel production for the
automotive, shipbuilding, construction and energy production
industries.

 Sales operations needed view of ready-to-ship product to be
provided to customers on a regular basis

 Key information for managing customer expectations and
addressing effective shipping arrangements

* Provision of both PDF and spreadsheet format, enabling
customers to continue analysis and internal communications
with data from the spreadsheet

©
CUSTOMER SUCCESS STORY

FOCUS CUSTOMER

NLMK EUROPE
NLMEK Europe is a steel producer that employs almost 2,000 people at production facilities in Belgium, ,@‘
(4

Denmark, France and Italy with an annual production capacity of 3.1 million tonnes of value-added steel ,,
products per year. They focus on processing steel close to customers in the automotive, shipbuilding,
construction and energy-production industries.

CHALLENGE

MNLMEK started working with SAP Analytics Cloud (SAC) and the SAP Business Technology Platform (BTP) in 2018, With
growth in demand for reporting by internal users, NLMK needed to establish a publishing strategy with SAP Analytics Cloud
Specifically, their sales back-office needed a view of ready-to-ship product information to broadcast to individual customers

in a timely manner and in preferred formats, to provide their customers with an overview of product to expect and to
confirm shipping arrangements. They had been using static lists generated by their manufacturing system as PDF files, but
their customers had exp dap e for Excel sp that would allow them to work with the provided

information and prepare them for presentations,

NLMK Europe - “Push” Publishing with APOS Publisher for Cloud

“Push” Publishing

With widely distributed management and facilities, NLMK needs to broadcast information to
consumers who cannet leg in to SAP Analytics Cloud, or who do not log in on a regular basis.
APOS Publisher for Cloud allows them to do this in a scheduled and timely manner.

B Format Control
e To meet the preferences of their customers, NLMK wants to provide information to them in
/|_\|\ their preferred formats, initially as Excel spreadsheets, but possibly expanding to other

format types such as PowerPoint.

[l High-Volume Email Bursting
’ ‘ With approximately 160 reports that need to be burst in a timely manner, NLMK needs a

publishing solution that can manage that volume and scale to higher volume over time.

E & Information Control
~ ILE‘ -0 NLMK uses APOS Publisher for Cloud's automated, data-driven publishing capabilities to
ljJ = 1L ensure each information consumer receives only the information to which they are entitled.
— Information Accountability
| ® ] By allowing NLMK to make critical information directly and easily available for their
en information consumers through push publishing, APOS Publisher for Cloud encourages those
&' information consumers to be accountable and respensible for that information.

SOLUTION

‘When NLMEK searched for a solution, APOS Publisher for Cloud was the clear solution to meet all the required functionality:

Targeted Distribution
Dynamic, data-driven process provides customized analytics exclusively to the people who need it, when they need it.

Ctrateaic Timinag




Why Push Content?

Why Push Content to Information Consumers?

Barriers to Access

Connectivity

External Users

Information Consumer Expectations
Simplified Consumption

Strategic Timing

Information Accountability




APOS Publisher for Cloud

APOS Publisher for Cloud is a software solution that generates tailored versions of report
content from SAP Analytics Cloud (SAC), and then distributes that analytics content out to
targeted users and locations.

The solution functions to broadcast personalized analytics to the right people, at the right time,

)







Alan Golding
Solution Consulting Manager
APOS




a APOS PUBLISHER FOR CLOUD

Getting personalized analytics to the right people,
at the right time, in the right format

Eard

Personalized Data e [2] E Targeted Distribution

mJé

t , D ic Flexibili 4 E Reduced IT Burd
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Publisher for Cloud

Publisher for CIoud [

Adohe
Broadcast :
Recipient Data Network Folder

%

FTP / SFTP




Enterprise Level Bursting/Broadcasting

Dynamic Rules

== rilter/Variables

== [Ormats

== Destinations

mm Conditional Bursting




Enterprise Level Bursting — Dynamic Rules

Home Insert Page Layout Formulas Data Review View Help SAP Analytics Clouc

D A Cut Calibri 1A === E 28, Wrap Text Genera
(& Copy ~ T o A o $
g - . B I U~ i~ Y o = = = &£= 2= [EMerge & Center ~ v
* Dynamically drive your & Fomat panter

Clipboard ] Fant = Alignment =

bursting definition rules - .
using a datasource

A B C D E
1 |User Format Dimension Value Email To Address
Datasource can be 2 [gill PDF COUNTRY Argentina bill@company.com
. 3 |Bert XLS COUNTRY us bert@company.com
anythlng we can connect 4 |Bob poc COUNTRY Canada bob@company.com
. 5 |Betty JIPEG COUNTRY Australia betty@company.com
to W|th ODBC/OLEDB & |Derek PDF COUNTRY Brazil derek@company.com
7 |Darcy XLS COUNTRY Mexico darcy@company.com
3 |David DOC COUNTRY Germany david@company.com
2 |Michelle IPEG COUNTRY Ireland michelle@company.com
Scale up your Volume 10 |Mary PDF COUNTRY India mary@company.com
11 |Mark XLS COUNTRY Belgium mark@company.com
With minimal effort 12 |Frank DoC COUNTRY UK frank@company.com
13 |Francine JPEG COUNTRY France francine@company.com
14 Seamus PDF COUNTRY Samoa Seamus@company.com
15 |Sean XLS COUNTRY New Zealand sean{@company.com

16 |Sarah DocC COUNTRY Thailand sarah@company.com




Enterprise Level Bursting - Filters/Variables “ﬁfﬁ'

€ Add Filter .
Document: APQS Demo Report " |
Maodels: CompanyBlank e
Model ID: [t.V:-CompanyBlank

 Dynamically add filter
and variable values

Dimensions: | City_ID_5902

Dimension D:  |1.V:City_ID_9902

Values: //DATAFIELD-FiterValue// TS (Sales Revenue, Gross Margin)

 Create multiple versions
of the same story with
ease

e
esri

Sales Revenue per City Quantity Sold per Product
@|% () nuUSD | # % | {}

5.16%
oy South M Quantity_Sold
Wes

Household 466,890.00

All Regions

Camping J 8,075.00




Enterprise Level Bursting — Filters/Variables

 Dynamically add filter
and variable values

 Create multiple versions
of the same story with
ease

€ Add Filter .
Document: | APQS Demo Report " |
Maodels: CompanyBlank e
Model D [t.V:-CompanyBlank |
Dimensions: | City_ID_9902 ~ |

South Region

Dimension 1D:  [tV:.City_ID_9902

Walues:

Sales Revenue per City « 1antity Sold per Product
#® v |1Filter | (} e |6l | €



Enterprise Level Bursting — Filters/Variables

€ Add Filter .
Document: | APQS Demo Report " |
Maodels: CompanyBlank e
o Dynamically add filter Model ID:  [LV:CompanyBlank (]
Dimensions: | City_ID_9902 ~ |

and variable values

Dimension 1D:  [tV:.City_ID_9902
PsINral=0  Location (Sales Revenue, Gross Margin)

Walues:

 Create multiple versions
of the same story with
ease

Szales Revenue per City - lantity Sold per Product
®|% 1Filter|{} HUSD (@)% 114}
| SIS W QuatitySoli

Atlantic Region




Enterprise Level Bursting — Filters/Variables

€ Add Filter .
Document: | APQS Demo Report " |
Maodels: CompanyBlank e
Model D [t.V:-CompanyBlank |

 Dynamically add filter
and variable values

Dimensions: | City_ID_5902

Dimension 1D:  [LV:.City_ID_9902

Values: IZTArE[=sl1  Location (Sales Revenue, Gross Margin)

 Create multiple versions
of the same story with
ease

> LEGENDS

Sales Revenue per City 1antity Sold per Product
%' 1Filter | {} nusD @8 % ()

Midwest Region



Enterprise Level Bursting — Formats

PDF

APOS Sample Sales Report

* Formats Available
« PDF
» Excel with Data
» Powerpoint

Location (Sales Revenue, Gross Margin) Fter by Stern

« MS Word
« JPEG
o TIFF

Sales Revenue per City Quantity 500 por Product
N s IR

Excel with Raw Data

View  Help AP Analhics Cloud

Pageloyout  Femular  Dats

Harmal Bad

(Generst -]

ieSw Broes Roes des <op TR
Calculation

Humser u st

) APOS Sample Sales Report @ A P 0 S
g

APOS Sample Sales Report

;| Region apparel Grocery Hounehold camping Tatalsales  Sales Above 2500

Lacaton (Sales Roverus, Grocs Marin
1 S G1.nme0n [ARTLRL] 5213719 S emai Al oy ey el
+ | Marthoast i [atree gomas s

& | Soutwest srsaTs s652.61 L8858 $3.116.58
7 cantral 7EeaT 76727 087,28
& | west 520356 s202.30 sgmaz
5 | s e ERaET A 1
10| M e sannns prve 1,
1| Southwsst 588,200 $72,2720.00 2285800 S04 3000
: cenmal szo 38200 318500 sesLo0
2 | wet 80,5010 528.886.00 51208500 $105,540.00
1 | st s 190, rom oo
[ 1 171000 ‘
5| Soumwest 599.845.00 s276.140.00
7 contral su00 s400 22600
5 wen 528561554 $806,853.0
v | Stk s 1. 0.m
rearthva 13m0 S, s Smaminy
Southuest HEFEES §142,521.00 455, 010.76 &
central s317.02 $650.63 523231 Sa0m.45
west sI200057 566,693.67 907,45
S s 1N Sy
Sunatiewat man fsar T
cantral ss.ee 51619 $36.12

wiczt s7a21 5120.52




Enterprise Level Bursting — Destinations

» Destinations Available
 Emall
* Network File Share
 FTP/FTPS

Weekly Sales Reports 2020

alytics Cloud using APOS Bursting Manager for Clond

OAPOCS




Enterprise Level Bursting — Conditional Bursting

« Monitor SAC Story KPI Thresholds
 Automatically trigger the bursting

process
e Send out Email alert notifications

# APOS Insight Admin - DB Monitor Alert Setup

I Gross_Margin Gross Margin per City, Product
$50,201.58 ®|{)
M west W igwest W vewEng.. I Arlamic South Southwest

L Apparel
City_ID_9902 Midwest

Product_ID 0
25,707.12
$860,381.00
$2,811,095.89
$1,619.94
$759,435.45

2,051,658.33

$603,169.52

Alert Settings

Alert Name: ISAC_Story_Monituing_GrossMalgin
Database Profile: I —vJ

Select SOL: |SELECT "FROM Sales_Table WHERE Sales GrossMarginPercent >= 30,00 Test

| Alert Type Settings Notification Settings

Notifications
V' Use Windows EventLog

V' Use SMTP Notification
SMTP Profile: |< Defaul Profile >

V' Use SNMP Notification
SNMP Profile: |< Defaul Profile >

H

T Include the following number of records in the email message IF- 51
Bl

I : 3

™ Include the following number of recaords in the snmp message |5

Action

V' Exec e te |-l SAC Bursting Script GrossMargin




Customer Success

Hunt LNG - South American liquefied natural gas
production and supply company uses Publisher for Cloud
to generate individualized SAC reports focused on
production and contractor reporting, which are then
distributed to key managers by email

» Weekly reports to supervisors identify workplace safety
incidents requiring corrective action.

» Weekly KPI reports to managers which flags key pipeline
information that requires their attention.

» Weekly reports to managers providing vacation time and
requests to support proper management of requests and
adequate staffing coverage.

)
CUSTOMER SUCCESS STORY

e~

OIL COMPANY

HUNT OIL COMPANY - PERU LNG Q-N‘
/%»
(4

Hunt Oil Company is a privately held exploration and production
company that has successfully conducted petroleum operations for more
than 80 years. Today, it is one of the world's leading independent energy
companies, with operations in North America, South America, Europe and
the Middle East. The company has drilled wells on every continent
except Antarctica. The Peru LNG operation consists of a gas liquefaction
plant, the first in South America, which processes 4.45 million tons of
natural gas per year, a 408-kilometer pipeline across the Andes, and a
marine terminal on the Pacific coast of Peru.

Hunt uses SAP Analytics Cloud to dashboard their KPls and analyze operational, resource, and
quality data. Real-time reporting is essential to ensure efficient and safe production and
transportation of the liquified natural gas (LNG) product. They needed a publishing solution to
push management information out on a scheduled basis to both SAC and non-SAC users, in
the office and in the field, as well as to provide automation to ensure that immediate
attention is given to critical operational data and events.

To meet these needs, a member of their SAP account team pointed them to APOS.

QA, Health & Safety, Environmental Reporting

Hunt sends weekly reports to managers and supervisors identifying reported
incidents which require corrective actions to ensure the safety of its
employees.

Pipeline Reporting

Hunt sends a weekly KPI report to managers and supervisors with flags on
information which requires their attention. Each report is between 3 and 4
pages and is delivered in PDF format.

HR Reporting
Hunt sends weekly reports to managers and supervisors for vacation time
management of their specific team. These reports help managers/supervisors




Customer Success ©APOS

CUSTOMER SUCCESS STORY

@ Precision

DRILLING
Precision Drilling - Top-ranked oil and gas drilling FOCUS CUSTOMER -
. . . . PRECISION DRILLIING
contragtor with bot.h North American anq mternatlon_a! becision rling Grecion s a ematinat O Q“‘
operations to provide a wide range of oil and gas drilling e G
/.

risk, reduce well costs and generate returns on their

services and other related services. investinunie. Thay peovide safs, consisan:

repeatable and reliable service with the full support

of the entire Precision team. CHALLENGE
 Daily costing reports are sent out each morning to drilling Precision successfully deployed SAP Analytcs Cloud as
their primary platform for analytics, however
Slte m a n ag e rS connectivity restrictions presented challenges for rig
. . . . supervisors to access strategic management
« Drill site specific data on previous day costs Sy s e v eftctive et
. distribute site-specific analysis to field superintendents
* Enables managers to better assess and implement ccurrent it

day cost control measures

SOLUTION: APOS PUBLISHER FOR CLOUD

DISTRIBUTING PERSONALIZED AUTOMATED,
RIG-SPECIFIC CONTENT TO FIELD  EASY TO DEPLOY
INFORMATION PERSONNEL PROCESSES

Precision gained the Precision used SAC story  Precision quickly and easily
ability to provide filters with APOS implemented the dynamic,
precisely the information Publisher for Cloud to data-driven processes of

needed by field personnel  personalize and simplify  APOS Publisher for Cloud to




Efficiency & Expanded Value Considerations

== Reduced IT Burden

— Rl

== Automation




Reduced IT Burden

 Central management

 Dynamic, data-driven process
« Easily maintained

 Simplified setup

e Fasttime to Value

 User friendly interface

« WYSIWYG interface simplifies
configuration process




Reduced IT Burden

@ Page Settings
File Edit View

\les Report

ue, Gross Margin)

31.75%

<

Refresh Page

Process complete

South

West
Midwest

New England
Southwest
Atlantic

POWERED BY @

esri

Quantity Sold per Product
inUSD | @ | " | {}

M Quantity_Sold

Household 466,890.00

369,869.00

Apparel

Grocery

OAPOS

Filter by Store

All

ST1
ST10
ST100
ST1000
ST1001
S$T1002
ST1003
ST1004
ST1005
ST1006
ST1007
ST1008
ST1009
ST101
ST1010
ST1011
ST1012
ST1013
ST1014
ST1015

Selected Data Source

Data Source: SQL_DataSource

O
7AF9515BBECBC10BE10000000ASC39B4

Stary

General Excel/PDF PowerPoint Images Filters Variables

Options Logon

Page Settings

Page Number: ‘2 - Overview

Page Properties: [ Update page settings when page is refreshed

Page Name: |

Description:

Page Type: Canvas

Wicth: [2000

Height: [1413

Units:

Zoom %: |100
Crop Settings

Crop Margins: |0.0.0‘0

] [[] Define Crop

Crop RGB Color: |

1] [] Pick Color

Merge Options

Exclude Fommats: [

v

([ srowserin |

[ smecmr ||

m




Flexibility

« Consolidate content from multiple reports
*  Minimize number of emails sent to users

e Scalable

*  Architecture
*  High availability

* Flexibility on recipients
Number of recipients
External/lnternal recipients
Volume of recipients




lexibility <

File Message Help

@ Delete v [=] Archive [ Move ~ <) Reply &) ReplyAll —> Forward ﬂﬁ Share to Teams [ .p4c v &2 Mark Unread ng PJ v F'Ev @ ,O find ~ A) Read Aloud [¥)) Immersive Reader =5 Viva Insights &8 View V
FW: Sales Reports for 2020
g Alan Golding € Reply | % ReplyAll | —> Forward | | i
() To @ Alan Golding Tue 2
TestReport.pdf < TestReport.ppt o Test Report.xlsx 9
) 1MB 8Me 34KB
-

@APOS

Well Managed BI

Weekly Sales Reports 2020

The following images were exported from SAP Analytics Cloud using APOS Bursting Manager for Cloud

APOS Sample Sales Report O APOS

Location (Sales Revenue, Gross Margin) Filter by Store




Automation

 Conditional Bursting

» Automate when distributions are sent based
on multiple factors

 Scheduling
 No inherent limits on timing or number of
schedules processed

Mame Status  Triggers Mext Run Time
(B Accounts Bi Annually Ready AtT:23 AM every Monday every 2 weeks, starting 2022-04-07 2022-04-11 7.,
(% Annual End of Year Financials Ready AtT7:23 AM on day 20 of Decemnber, starting 2022-04-07 2022-12-207...
(D Daily Account Managers Run Ready At 7:24 AM every day 2022-04-087...
(™ Daily EOB Stats Report Ready At7:21 AM every day 2022-04-03 7...
(B Monthly Manufacturing Reports Ready At7:20AM on day 1 of January, February, March, April, May, Ju...  2022-05-017...
(B Quarterly Account Financials Ready AtT:22 AM on day 1 of January, April, July, October, starting 202...  2022-07-01 7...
(T Sales Summary Schedule Weekly Ready At7:20 AM every Sunday of every week, starting 2022-04-07 2022-04-107...




Bex/BW Broadcasting Considerations

Forward Looking Strategy

Distribution of Excel Output

mm Monitor BW to Trigger Distribution




Future Strategy for Bex/BW customers

BW Platform Reporting Solution Broadcasting Solution
m ((“))
~ A
saq M '
B s Wareh
— Business Explorer (BEx) BEx Broadcaster

Version 7.5 and below




Future Strategy for Bex/BW customers

BW Platform Reporting Solution Broadcasting Solution
Y
v
> > {§}
SAD4
v

() No Solution Available
EIV > <
BW/4HANA A
- Analysis for Office

SAP BusinessObjects




Future Strategy for Bex/BW customers

BW Platform Reporting Solution Broadcasting Solution
N ((”))
N A

w > >

— Business Explorer (BEx) BEx Broadcaster
Y
R
g : < A
BW/4HANA

- Analysis for Office

SAP BusinessObjects
+ APOS Publisher




Future Strategy for Bex/BW customers

BW Platform Reporting Solution Broadcasting Solution
T ()
v A\

w > >

— Business Explorer (BEx) BEx Broadcaster

({

~_ A A

SAC Reports A
g =
BW/4HANA __— {op

-~ _
APOS Publisher for Cloud

T~
-~
N~

P

SAC Applications




SAC Distribution in Excel with

Create Tables/Grids in
SAC that replicate Bex
Reports with native Live
BW Connection

Create filters/variables to
allow control of data
segregation

= < w G Stories ‘ APOS Demo Report e &
File ~  Edit ~ Tools ~  Display P & v Y C w Full Grid w | ¢ 5J6 2ol

CompanyBlank

CompanyBlank

@ {}

Category Actual
Actuals
Product_ID_0 > Apparel > Grocery > Household > Camping

ACCOUNT_AUTO_D City_ID_9902  Date_0

Price > West > (all) 1.686.68 203.86 1.920.16 196.64
> Midwest » (all) 1,535.76 262.30 2,311.95 286.65
> NewEngla... > (all) 1.260.84 182.37 1.133.99 180.99
» Atlantic » (all) 2,137.19 899.42 2,969.55 542.50
> South > (all) 2,015.99 462.50 3,076.49 401.91
» Southwest » (all) 650.54 190.17 964.58 234.00

Quantity_Sold > West > (all) $89,132.00 $159.00 $99,848.00 $143.00
> Midwest > (all) $72.370.00 $204.00 $106,109.00 $224.00
» New Engla... > (all) $62,734.00 $154.00 $50,371.00 $138.00
> Atlantic > (all) $22,853.00 $718.00 $20,421.00 $421.00
» South » (all) $98,554.00 $10,739.00 $156,365.00 $5.237.00
> Southwest > (all) $25,327.00 $1.090.00 $35,158.00 $1.912.00

Original_Sales Price  » West > (all) $288,619.84 $517.13 $324,031.57 $455.28
> Midwest > (all) $239,577.32 $650.65 $347,703.38 $722.48
» Mew Engla... > (all) $204,462.51 $509.39 $169,035.89 $462.93
> Atlantic > (all) $73.793.34 $2,392.31 $66,683.67 $1.398.18
> South > (all) $321.419.22 $34,269.33 $509,481.60 $16.707.22
» Southwest > (all) $83,379.11 $3.092.11 $116,031.99 $5,699.44

Discount_Percent > West > (all) $105.01 $11.80 $124.31 $11.95
> Midwest » (all) $101.80 $15.51 $144.44 $16.92
> NewEngla... > (all) $79.94 $12.42 $73.80 $11.03




Distribution of Excel Output with APOS

» APOS can export
full data set

Can use Excel
templates to format
excel data like Bex
report

2020 YTD 2020YTD S 2020 YTD
aQty vs PY Gty

$88,357,572
$657.262

§1.068
327,704

§-564
$52,618
$108,500

3-525
3.2
§127.8Mm

7203

$14,073

5409
$23.080
$36,265
$-4.180

330,845
$-3,675
$3.500
§6.963
$-6,612

SEE2E BEE=E
P11 EREREE) BRERE

[
ey

g LiBa

i
sy

é‘Em&
1 L R =
P11 EREESE) BREREE

2018 YTD
Qty

i GAL
25 GAL
20 LB

1,658 LB
1320 LE
13 LB

B GAL
72 GAL
I GAL

125 GAL

45 GAL

5 GAL
il GAL
20 GAL
115 GAL

06 GAL
18,200 LE
164 GAL
10 GAL
32 GAL

0 GAL

25 GAL
T GAL

2GAL
5 GAL
30 GAL

23 YTD §

$83,184,580
528,577

34.070
317,278
51.842

538,132
570,486
52,085
51,022
542,852
508,556

514,872

512,016
5134
54,088
$779
$30,805
$21.200
$72,334

£25,030
54,202
57,5681
AT
54,012
$11.119

$1.726
§741
$3.652

2019 Gty

2 GAL
o0 GAL

-10LB
144008
1260 LB

-4 GAL
46 GAL
410 GAL

65 GAL

b5 GAL
10 GAL
265 GAL
161 GAL
-1.080 LB

240 GAL
-18 GAL

2019 %

$88,357,572
$657, 262

1,068
BT

§-564
$52.618
$108,500

$-525
03,231
F127.8m

7203

$14,073

$408
$23.080
$36,265
54,100

$30,845
$-3,675
53,800
$6,963
$-6,612

2018 YTD
Qty

9 GAL
20 GAL

OLE
1,704 LB
2400 LB

17LE
56 GAL
TO GAL
365 GAL

250 GAL
5GAL

70 GAL
35 GAL
160 GAL
264 GAL
10,710 LE
BD GAL
630 GAL

36 GAL
8 GAL
203 GAL

5GAL
260 LB

2018 YTD §

$73,576,458
830,413

56,048
$14.250

50
$40.B0a
$201.807
2,709
474
$00.007
$06. 805

$66.753
$132
50,678
£1.326
$50.003
$50,695
$30.627
$12,640
$05.620

$8.381
$2.220
$31,859
$31.963
$672
420,722



Monitor BW to trigger distribution

i) APOS Insight Admin - DB Manitor Alert Setup \;Ii-

Alert Setlings

Alert Name: | AlertMob

Database Profile: | BW Connection V|

Select SAL: |WITH MEMBER [Measures] [BASELINE] AS IIF{[Measures]. [COSTO_REAL] Test
> [Measures] [PRESUPUESTO] null [Measures] [FRESUPUESTO])
SELECT {[Measures]. [BASELINEL OM COLUMMNS FROM

® CO nn eCt tO BW tO mon itor %TE‘FTE cﬂﬁ’gsps'"ﬂa'ﬂf ‘{}gﬁ%ggbslﬁ{'épm_@m]_[K-tzﬂzu-mn]},
latest data load

{[0COSTELMNT_ZPMCO03].[0113.({[0P LANT].[17001:)

Alert Type Settings Motification Settings
. e Alert Runtime
¢ Monltor Spe.CIfIC BW Cu.bes [] Onfy Alert During Specified Runtime Window
or Bex queries for certain e Siots: [ 00000 [3]  Funtme Ende: 00000 3
thresholds Alert Type

() Mert if the specfied sql select statement results in a zero record count

(® Alert if the specified sql select statement results in a record court greaterthan: |0

€3

[] Onby alert if the results are different than the previous cycles results

H of resulting records to compare: (10

>

() Met if the duration of the connection and/or select statement is exceeded:

Alert if the connection to the database takes longer than: |10

Alert if select statement execution takes longer than: Q

(oo ) (e ) (Goee |
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Customer Success

BEx Broadcaster Workflow Replacement [ el
2% PUBLISHER FOR CLOUD USE CASE

|
A global agricultural science and technology company CHALLENGE:
uses Publisher for Cloud to fulfill a number of stakeholder
reporting requirements that were previously addressed
with BEx reports and BEx Broadcaster.

* Formats * Dynamic Formatting
* Targeted Distribution * On-Demand Bursting
* Printing Requirements: High-Volume, Targeted Distribution &

Multiple Formats




APOS Live Data Gateway

High-performance live data connectivity
Virtualized, governed, self-service connectivity
Connect to Relational databases

Connect to OLAP data sources

Connect to Cloud data environments

Connect to SAP Application data

APOS Solutions for SAP Analytics Cloud

APOS Publisher for Cloud

Automate secure information delivery
Deliver timely information

Create a flexible messaging environment
Simplify administration

Use multiple formats & destinations
Burst stories with multiple filters

Burst conditionally

Collate stories

Personalize PowerPoint bursting

APOS Insight for Cloud

Monitor — tracking & alerting for:

e  SAC story performance

e  System response measures

Validation automated comparisons across SAC versions of:

e  SAC story data

e  SAC story performance

e  SAC story structure

Impact analysis — granular auditing of SAC story structure metadata

APOS Semantic Layer Migration

Capture SAP Bl Universe data connection and data modelling logic
Project-based, wizard-driven interface

Scan your SAP Bl content for relevant data connections
Harmonize SAP Bl and HANA data modelling throughout Hybrid Bl

Translate SAP BusinessObjects modelling to SAP HANA Calculation Views

Translate SAP BusinessObjects modelling to a unified semantic layer




APOS Solutions for SAP BusinessObjects

APOS Insight APOS Administrator

Bl System Auditing Bl Report Testing Object Management Schedule Management

* System Inventory * Automated Report Testing « Bulk Security Management « High-volume schedule management

* Security Analysis * Regression Testing » Bulk Settings Management « Multiple schedule properties editing

* System Usage Analysis » Validation of Report Data « System Objects Promotion «  Grid scheduling interface

* Report Impact Analysis * Report Performance Testing «  Connections Maintenance « Repeatable scheduling templates

Bl System Monitoring Bl Query Surveillance Instance Management Web Intelligence Migration

« Advanced System Monitoring + Real-time Bl Query Monitoring * Manage gntire instance inventory ~ * Bglk conversion of _Universes fro_m UNV to UNX
« Operating Environment Monitoring « Query Performance Alerting & Auditing  Granular instance search . ngh-Vqumg Rgpomt Web Intelligence reports
«  Database Monitoring « Query Intervention; Remote Cancelling . Stop_, pause, releasg, reschedule  * Success vallda_tlon

«  Process Monitoring « Sensitive Data Audit * Rapid recovery to failed schedules * Controlled, project-based workflow

APOS Storage Center APOS Publisher

+ System Backyp « Systematic Content Delivery

+ Content Arch!vmg » Advanced Document Bursting
' v . Conteht Versioning  Enhanced Content Distribution

+ Selective Restoration « Security and Encryption

* Automated System Clean Up + Statement Generation




Upcoming Events

Latest Updates and News on SAP Analysis for Office - Webinar

May 4%, 2022 - 11 am EST

SAP Analysis for Microsoft Office (Analysis Office) and its flexible analytical capabilities continues to be a very popular tool for self-service
analytics with many organizations and users, but what's ahead for SAP Analysis Office users in this time of digital transform ation? Many
organizations are eager to address key questions to help them plan their analytics future. What are the latest SAP Analysis Office
capabilities? What is the vision for SAP Analysis Office?

Join SAP’s Jeanne Bigonnet and the APOS team to learn about:

The latest SAP Analysis Office updates and the roadmap for its future
Assess the latest advancements for SAP Analysis Office
Understand SAP Analysis Office and its importance for you
Plan your next steps for SAP Analysis Office in your organization

How APOS technology can help you expand your use of SAP Analysis Office with: e e

Scheduling and distribution o Register at WwWw.apos.com
Expanded formats and destinations

...and more.



http://www.apos.com/

LINKEDIN TWITTER




JOIN THE SAP ANALYTICS CLOUD GROUP TODAY!




QUESTIONS?

Please enter your question: in the Q&A panel.
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WEBSITE

EMAIL ADDRESS

Get in Touch PHONE NUMBER




